Janardan G. Khondil
Mobile : 9665209172, 9960774620
E-mail: janardankhondil@gmail.com
Specialization: Marketing Management


Career Objective: To be associated with a firm, that provides career development opportunities and contributes in its progress through my knowledge and skills.


Ambuja cement Ltd.  (May 2022 - Till date)

As Senior Executive:

· Handling Area :- Nevasa, Shrirampur and Shevgaon
· Business Turnover-  2 cr.
Responsible:

· New customer acquisition –Increasing the customer base.
· Increasing Revenue – By improving customer awareness about the benefits against competition.
· [bookmark: _GoBack]Improving distribution– increasing the count of retailers.
· In store execution- Ensuring consumer scheme communication at hot locations in the store.
· People management



EXPERIENCE:-

 1).       Company name: - Bharti Airtel service Ltd.
             Designation: - Territory sales Manager.
             Working period: - Feb 2016 to Feb 2018..
             Territory: - Indapur.

2).         company name :- Page Industries Ltd(Jockey India)
             Designation :-   Sales officer
             Working Period :- February 2018 To May 2022
             Business Area :- Solapur, Latur, Nanded and Osmanabad. 

Summer Internship Details

Post-Graduation:

Company:        Green Gold Seeds Pvt. Ltd.
Project Title:	To study retailer perception towards Green gold seed Pvt. Ltd.

Details:	
· Understood the process of sales promotion activities.
· Market survey to find out the market share of Green gold seeds.
· Studied the sales & distribution channel of Green gold Seeds.
· Create awareness among the retailers towards various company products.
· Increase retailer widths.
· Duration:	12thMay, 2015 to 15th July, 2015

Professional Experience:
· Maintain and strengthen distributors and Retailers.
· Coach, Mentor and Motivate Distributor and DSO team.
· Creating awareness of Airtel products and services in the market through leaflet pamphlet etc.
· Working closely with channel partners for achieving organizational goals and proper function of market.
· Understanding the problems in market and suggestion solution for it.
· Developing strategies and plans for organization in order to hedge it from competitive environment.
· Leveraging sales target by coordinating and communicating with the organizational stakeholders.
· Reporting and communicating with management through data sheets, Market survey and reports.
Achievements & Awards:
                                               1) Best TM in CMS growth in period 2016-17 Q1.
                                               2) Best TM in SOGA growth in period 2016-17 Q1.
                                               3) Best TM in Primary Growth in period 2016-17 Q1.
                                               4) Best TM in M2 SOGA Growth period 2016-17 Q1.
                                               5) Best TM in GROSS GROWTH period 2016-17 Q1.
                                               6) Runner up TM on INPUT parameter in period 16-17 Q1.
                                               7) Best TM in CMS growth in period 2016-17 Q2.

EDUCATIONAL QUALIFICATION:- 
	Education
	Year of
Passing
	University/Board/
Institute
	Major Subjects
	Percentage/CGPA

	10TH
	2008
	SSC
	MARATHI, HINDI, ENGLISH, MATHEMATICS, SCIENCE, SOCIAL SCIENCE
	         74.61%

	12TH
	2010
	HSC
	MARATHI, ENGLISH, PHYSICS , CHEMISTRY, MATHMATICS, BIOLOGY
	65.50%

	B.Sc (AGRI)
	2014
	DR. PDKV, AKOLA
	AGRONOMI AND ECONOMICS 
	72.80%

	MBA
	2016
	SAVITRIBAI PHULE PUNE UNIVERSITY
	MARKETING
	62%




Personal Details:

Date of Birth:	13/05/1992
Marital Status:	Single
Strengths:	
· Punctuality & self-discipline
· Truly devoted to my work        
· Ability to work with team as well as individually
· Cooperative nature.

Languages:	English, Hindi and Marathi.
Hobbies: Swimming, Travelling.
Permanent Address: At: Padsul, Po: Adsul, Tq:  Shegaon,
Dist-Buldana ,Maharashtra-444203.	
